Marcus g Millichap
THE DELTONDO GROUP
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INVESTMENT HIGHLIGHTS

$4,295,454

5.78%
$248,062

INVESTMENT SUMMARY

Lease Type Abs-Net (Ground Lease)

Landlord Responsibility

Building Area 7,500 SF P
Land Area 2.06 AC 4 h‘w
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TENANT SUMMARY
S

$1.36B
21,230

BJRI

217

1978

is a publicly traded
casual-dining chain operating under multiple
banners including BJ’s Restaurant & Brewery,
BJ’s Restaurant & Brewhouse, and BJ's Pizza &
Grill. Over 2024, BJ’s achieved approximately
$1.36 billion in revenue, building on prior growth
trends and positioning itself for continued
scale. The company employs over 21,000
people across its system. The brand maintains
a mix of corporate and franchised operations,
enabling geographic reach while retaining
operational control and brand consistency.
BJ’s has demonstrated consistent same-store
sales growth, with comparable restaurant
sales up ~3-4 % in recent reporting periods.
Its public structure offers transparency,
liquidity, and access to capital. Given the
tenant’s strong brand, scale, and track record,
this ground lease offers a stable credit
counterparty and aligns well with a long-term
investor profile.

HUNTINGTON BEACH, CA




LOCATED IN Tk

THE SHOPPING CENTER DRAWS

3.1M VISITS PER YEAR

Year Annual Monthly

Current - Oct.17, 2026 $236,250.00 $19,687.50

*Price/Cap is based off on October 2026 Rent. Difference shall be credited to buyer at COE.

Oct. 18,2036 - Oct. 17,2041 (Option 1)
Oct. 18, 2041 - Oct. 17, 2046 (Option 2)

Oct. 18,2046 - Oct. 17,2051 (Option 3)

Oct. 18,2051 - Oct. 17,2056 (Option 4)

LEASE SUMMARY

Tenant: BJ's Restaurant

Guaranty: Corporate

Type of Ownership: Leased Fee / Ground Lease
Lease Type: Absolute Net

Landlord Responsibilities: None

Rent Commencement: 17-Oct-16

Lease Expiration: 17-Oct-36

Term Remaining: 11 Years

Increases: 5% Every 5 Years
Options: 4x5 Year

Yes - 15 Days from receipt
ROFR:

of First Offer
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$110.6B

GPD (MSA)

1.45M

POPULATION
OF MSA

490,000

CITY POPULATION

43,000

EMPLOYEES
DUKE UNIVERSITY &
HEALTH SYSTEM

10,000

EMPLOYEES NORTH
CAROLINA STATE
UNIVERSITY

RALEIGH, NC

Raleigh, North Carolina, is the vibrant capital of the state and a
cornerstone of the Raleigh-Cary Metropolitan Statistical Area (MSA),
which is home to approximately 1.45 million residents. The city

is part of the broader Research Triangle region, renowned for its
concentration of higher education, technology, and life sciences
industries. Raleigh’s economy is diversified and resilient, with a strong
presence in technology, healthcare, education, and finance, providing
abundant opportunities for businesses and professionals alike.

The city’s GDP is estimated at $110.6 billion, reflecting a robust
economic base and strong job growth. Raleigh is home to several
major employers, including Duke University & Health System, North
Carolina State University, WakeMed Health & Hospitals, SAS Institute,
and Lenovo, offering a mix of education, healthcare, and high-tech
employment. The city also benefits from a highly educated workforce,
with access to world-class universities and research institutions.

Raleigh is experiencing significant urban development, including high-
rise residential towers, mixed-use projects, and office expansions in its
downtown and surrounding districts. Projects like Highline Glenwood,
a 37-story residential tower, and a 30-story mixed-use development

on Peace Street, demonstrate the city’s ongoing growth and appeal to
both residents and investors.

With its strategic location, thriving economy, and dynamic
development, Raleigh represents a smart, future-focused market where
businesses, investors, and residents can benefit from strong economic
fundamentals, a skilled workforce, and a high quality of life.
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CONFIDENTIALITY AGREEMENT

The information contained in the following offering memorandum is proprietary and
strictly confidential. It is intended to be reviewed only by the party receiving it from
Marcus & Millichap and it should not be made available to any other person or entity
without the written consent of Marcus & Millichap. By taking possession of and
reviewing the information contained herein the recipient agrees to hold and treat all
such information in the strictest confidence. The recipient further agrees that recipient
will not photocopy or duplicate any part of the offering memorandum. If you have no
interest in the representative at this time, please return this offering memorandum to
Marcus & Millichap.

This offering memorandum has been prepared to provide summary, unverified financial
and physical information to prospective purchasers, and to establish only a preliminary
level of interest in the representative . The information contained herein is not a
substitute for a thorough due diligence investigation. Marcus & Millichap has not made
any investigation, and makes no warranty or representation with respect to the income
or expenses for the representative , the future projected financial performance of the
property, the size and square footage of the property and improvements, the presence
or absence of contaminating substances, PCBs or asbestos, the compliance with local,
state and federal regulations, the physical condition of the improvements thereon, or
the financial condition or business prospects of any tenant, or any tenant’s plans or
intentions to continue its occupancy of the representative . The information contained
in this offering memorandum has been obtained from sources we believe to be
reliable; however, Marcus & Millichap has not verified, and will not verify, any of the
information contained herein, nor has Marcus & Millichap conducted any investigation
regarding these matters and makes no warranty or representation whatsoever regarding
the accuracy or completeness of the information provided. All potential buyers must take
appropriate measures to verify all of the information set forth herein. Prospective buyers
shall be responsible for their costs and expenses of investigating the representative .

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONTACT THE
MARCUS & MILLICHAP AGENT FOR MORE DETAILS.

NET LEASED DISCLAIMER

Marcus & Millichap hereby advises all prospective purchasers of Net Leased property as follows: The
information contained in this marketing Brochure has been obtained from sources we believe to be reliable.
However, Marcus & Millichap has not and will not verify any of this information, nor has Marcus & Millichap
conducted any investigation regarding these matters. Marcus & Millichap makes no guarantee, warranty or
representation whatsoever about the accuracy or completeness of any information provided. As the Buyer of
anet leased property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness
of all material information before completing any purchase. This Marketing Brochure is not a substitute for
your thorough due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies
any obligation to conduct a due diligence examination of this Property for Buyer. Any projections, opinions,
assumptions or estimates used in this Marketing Brochure are for example only and do not represent the
current or future performance of this property. The value of a net leased property to you depends on factors
that should be evaluated by you and your tax, financial and legal advisors. Buyer and Buyer's tax, financial, legal,
and construction advisors should conduct a careful, independent investigation of any net leased property to
determine to your satisfaction with the suitability of the property for your needs.

Like all real estate investments, this investment carries significant risks. Buyer and Buyer’s legal and financial
advisors must request and carefully review all legal and financial documents related to the property and
tenant. While the tenant’s past performance at this or other locations is an important consideration, it is not
a guarantee of future success. Similarly, the lease rate for some properties, including newly-constructed
facilities or newly-acquired locations, may be set based on a tenant’s projected sales with little or no record
of actual performance, or comparable rents for the area. Returns are not guaranteed; the tenant and any
guarantors may fail to pay the lease rent or property taxes, or may fail to comply with other material terms of
the lease; cash flow may be interrupted in part or in whole due to market, economic, environmental or other
conditions. Regardless of tenant history and lease guarantees, Buyer is responsible for conducting his/her
own investigation of all matters affecting the intrinsic value of the property and the value of any long-term
lease, including the likelihood of locating a replacement tenant if the current tenant should default or abandon
the property, and the lease terms that Buyer may be able to negotiate with a potential replacement tenant
considering the location of the property, and Buyer's legal ability to make alternate use of the property. By
accepting this Marketing Brochure you agree to release Marcus & Millichap Real Estate Investment Services
and hold it harmless from any kind of claim, cost, expense, or liability arising out of your investigation and/or
purchase of this net leased property.
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Marcus g Millichap

THE DELTONDO GROUP

19800 MacArthur Boulevard, Suite 150
Irvine, California 92612

Lead Listing Broker:

PETER DELTONDO

Senior Managing Director

P. (949) 698-2609

E. pdeltondo@marcusmillichap.com
License CA 01797033
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ANDRE THOMPSON

Director, Investments

P. (949) 419-3217

E. athompson2@marcusmillichap.com
License CA 02086459

CHRIS ORENIC

Associate

P. (949) 419-3214

E. corenic@marcusmillichap.com

JACK GOEDKEN
Associate

P. (949) 419-3291
jgoedken@marcusmillichap.com

AMANDA BAZULTO
Executive Assistant

P, SA9-4le-3225

E. abazulto@marcusmillichap.com
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RYAN GOTTLIEB
Associate

P.(949) 633-1106

E. rgottlieb@marcusmillichap.com

BROKER OF RECORD
DONALD GILCHRIST

Lic. 241055

P:(919) 674-1104




