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9.25 YE-ARS REMAINING ON ABSOLUTE NET LEASE WITH WALGREENS - NASDAQ: WBA | ONLY WALGREEN
WITHIN AN 18 MILE RADIUS OF SUBJECT PROPERTY | DIRECTLY OFF OF I-5 FREEWAY WITH 29,000 VPD

L0
F ol

WA LG R E N Marcus g Millichap

THE DELTONDO GROUP




WALGREENS

828 Newville Rd
Orland, California 95963

$5,385,000

PRICE

9.75%

CAP

$525,000

NOI

Property is Subject to Lender Approval for
Sale - Ask Broker for Details

INVESTMENT SUMMARY

040-141-008-000 &

G 040-141-010-000

Lease Type Absolute-Net

Landlord Responsibility | None

Year Built 2010

Building Area 15,930 SF

Land Area 1.77 Acres

Strategically located just off Interstate 5, the primary .
north-south corridor connecting Seattle, WA to San Diego,
CA — over 29,000 vehicles per day.

Positioned along a major travel route between Sacramento  °
and Oregon, ensuring constant regional traffic exposure.

Nearby intersection provides signalized access and 3
enhanced visibility.

Surrounded by national tenants including Dollar General,
Subway, Wendy’s, McDonald’s, Burger King, Dutch Bros, °
Taco Bell, and AutoZone, reflecting strong local retail
synergy. 4
Dense local traffic driven by necessity retail and regional
connectivity.
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Located within one mile of Orland’s top sc 00ls:
- Orland High School - 730+ students
 Mill Street School — 511 students

+ CK Price Intermediate — 510 st’ den

Positioned to serve daily needs c
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14,560 SF Walgreens on a corporate-guaranteed
Absolute NNN Lease through 2034, with zero landlord
responsibilities.

Tenant responsible for all expenses, including taxes,
insurance, CAM, roof, and structure.

Operated successfully since 2010, demonstrating strong
historical performance. Positioned to serve daily needs of
the residential and student population.

Walgreens Boots Alliance (NYSE: WBA) operates over
9,000 locations nationwide.

One of the most recognizable pharmacy brands in the U.S,,
with a market cap exceeding $9.84 Billion.
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WALGREENS

242.7K VISITS/YEAR
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#1 PHARMACY IN
15 MIl. RADIUS

#1 OUT OF 4 - INCLUDING CVS & RITE AID

Newville Rd"—_'_ Fo NN
9,200 VPD 4




#1 PHARMACY IN
15 MI. RADIUS

#1 OUT OF 4 - INCLUDING CVS & RITE AID
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LEASE SUMMARY

Tenant Walgreens
Guaranty Corporate
Type of Ownership Fee Simple
Lease Type Absolute-Net
Landlord Responsibilities None

Rent Commencement Sept. 1, 2009

Lease Expiration

August 31, 2034

Term Remaining 9.25 Years
Increases None

Options Fifty, 1-Year

ROFR 25 Days from Offer




TENANT SUMMARY

WALGREENS

Founded in 1901 as a single drugstore, Walgreens
$1 47 B today is a leading provider of trusted care in
communities across the U.S. Through constant
innovation, Walgreens has a history of breaking
new ground to meet its customers’ needs and
1 2 71 2 improve their health. This drive to innovate led
) Walgreens to merge with European-based Alliance
Boots in 2014, forming Walgreens Boots Alliance,
Inc., the first global pharmacy-led health and
well-being enterprise. Combining Walgreens with
31 2K the Boots pharmacy chain and pharmaceutical
distributor Alliance Healthcare created
opportunities to bring global beauty brands to
U.S. customers and offer more value to pharmacy
patients through global pharmaceutical supply
#27 chains and group purchasing.
Walgreens later completed the acquisition of over
1,900 Rite Aid stores, significantly expanding its
national presence and making quality health care
BBB more accessible to millions of Americans.
As today’s health care and retail markets
continue to evolve, customers are redefining
value and convenience, changing the way they
DEERFI ELD ". shop and engage with technology. Anticipating
’ these changes, Walgreens is accelerating its
transformation into a customer-led, omnichannel
health and retail provider.
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$303,000

6.4 MILES?

150

Orland, California is an emerging commercial hub in Northern
California, positioned directly along Interstate 5—one of the
nation’s busiest north—south corridors. With just over 8,100
residents, the city anchors northern Glenn County and serves
as a key retail and logistics stop between Sacramento and
Redding. A combined 40,000+ vehicles per day travel through
the city via I-5 and SR-32, connecting Orland to nearby Chico
and drawing from a broad rural trade area. Its location,
affordability, and limited retail competition make it a natural
service destination for a 20-mile radius.The economy is
anchored by agriculture and logistics. Glenn County reported
§700+ million in gross crop value in 2023, led by almonds at
$175 million. Amazon’s 2022 opening of a delivery station
added 150 logistics jobs, strengthening Orland’s role as

a distribution point for the Sacramento Valley. Low retail
vacancy (under 4%) and a stable local workforce tied to ag
processing, e-commerce, and warehousing contribute to
reliable year-round activity for retailers and service providers.
Demographic and investment fundamentals are strong.
Orland has grown 11% since 2010, with a median household
income of $64,500 and a median home price near $303,000—
well below California averages. The population skews
younger and labor-force weighted, with strong household
formation. A 6.4-square-mile Opportunity Zone covers the
city’s key commercial frontage, offering capital gains tax
incentives for new development. With limited competition,
solid traffic, and long-term economic anchors, Orland
presents a compelling value in California’s small-market
landscape.
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CONFIDENTIALITY AGREEMENT

The information contained in the following offering memorandum is proprietary and
strictly confidential. It is intended to be reviewed only by the party receiving it from
Marcus & Millichap and it should not be made available to any other person or entity
without the written consent of Marcus & Millichap. By taking possession of and
reviewing the information contained herein the recipient agrees to hold and treat all
such information in the strictest confidence. The recipient further agrees that recipient
will not photocopy or duplicate any part of the offering memorandum. If you have no
interest in the subject property at this time, please return this offering memorandum
to Marcus & Millichap.

This offering memorandum has been prepared to provide summary, unverified financial
and physical information to prospective purchasers, and to establish only a preliminary
level of interest in the subject property. The information contained herein is not a
substitute for a thorough due diligence investigation. Marcus & Millichap has not made
any investigation, and makes no warranty or representation with respect to the income
or expenses for the subject property, the future projected financial performance of the
property, the size and square footage of the property and improvements, the presence
or absence of contaminating substances, PCBs or asbestos, the compliance with local,
state and federal regulations, the physical condition of the improvements thereon, or
the financial condition or business prospects of any tenant, or any tenant’s plans or
intentions to continue its occupancy of the subject property. The information contained
in this offering memorandum has been obtained from sources we believe to be
reliable; however, Marcus & Millichap has not verified, and will not verify, any of the
information contained herein, nor has Marcus & Millichap conducted any investigation
regarding these matters and makes no warranty or representation whatsoever
regarding the accuracy or completeness of the information provided. All potential
buyers must take appropriate measures to verify all of the information set forth herein.
Prospective buyers shall be responsible for their costs and expenses of investigating the
subject property.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONTACT THE
MARCUS & MILLICHAP AGENT FOR MORE DETAILS.

Listing Agents:
SHEILA ALIMADADIAN

NET LEASED DISCLAIMER

Marcus & Millichap hereby advises all prospective purchasers of Net Leased property as follows: The
information contained in this marketing Brochure has been obtained from sources we believe to be reliable.
However, Marcus & Millichap has not and will not verify any of this information, nor has Marcus & Millichap
conducted any investigation regarding these matters. Marcus & Millichap makes no guarantee, warranty or
representation whatsoever about the accuracy or completeness of any information provided. As the Buyer of
anetleased property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness
of all material information before completing any purchase. This Marketing Brochure is not a substitute for
your thorough due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies
any obligation to conduct a due diligence examination of this Property for Buyer. Any projections, opinions,
assumptions or estimates used in this Marketing Brochure are for example only and do not represent the
current or future performance of this property. The value of a net leased property to you depends on factors
that should be evaluated by you and your tax, financial and legal advisors. Buyer and Buyer’s tax, financial,
legal, and construction advisors should conduct a careful, independent investigation of any net leased
property to determine to your satisfaction with the suitability of the property for your needs.

Like all real estate investments, this investment carries significant risks. Buyer and Buyer’s legal and financial
advisors must request and carefully review all legal and financial documents related to the property and
tenant. While the tenant’s past performance at this or other locations is an important consideration, it is not
a guarantee of future success. Similarly, the lease rate for some properties, including newly-constructed
facilities or newly-acquired locations, may be set based on a tenant’s projected sales with little or no record
of actual performance, or comparable rents for the area. Returns are not guaranteed; the tenant and any
guarantors may fail to pay the lease rent or property taxes, or may fail to comply with other material terms of
the lease; cash flow may be interrupted in part or in whole due to market, economic, environmental or other
conditions. Regardless of tenant history and lease guarantees, Buyer is responsible for conducting his/her
own investigation of all matters affecting the intrinsic value of the property and the value of any long-term
lease, including the likelihood of locating a replacement tenant if the current tenant should default or abandon
the property, and the lease terms that Buyer may be able to negotiate with a potential replacement tenant
considering the location of the property, and Buyer’s legal ability to make alternate use of the property. By
accepting this Marketing Brochure you agree to release Marcus & Millichap Real Estate Investment Services
and hold it harmless from any kind of claim, cost, expense, or liability arising out of your investigation and/or
purchase of this net leased property.

CHRIS ORENIC

Associate
P: (310) 697-9586

AMANDA BAZULTO
Director of Operations
P. 949-419-3225

Marcus g Millichap

THE DELTONDO GROUP

BROKER OF RECORD

Tony Solomon
Lic#: 01238010

First Vice President
P. (949) 419-3265
E. salimadadian1@marcusmillichap.

E. amanda.bazulto@marcusmillichap.com E. chris.orenic@marcusmillichap.com

ANDRE THOMPSON

Senior Associate
P. (949) 419-3217
E. athompson2@marcusmillichap.com

19800 MacArthur Boulevard, Suite 150
Irvine, California 92612

RYAN GOTTLIEB

P: 949-633-1106

E: Ryan.Gottlieb@marcusmillichap.com
License TX 791419

PETER DELTONDO

Senior Managing Director

P. (949) 698-2609

E. pdeltondo@marcusmillichap.com






