
O F F E R I N G  M E M O R A N D U M

SUBJECT PROPERTY

CRASH CHAMPIONS
241 S. CITRUS AVE, COVINA, CA 91723

BRAND NEW CRASH CHAMPION COLLISION REPAIR PROPERTY WITH 10.75 YEARS REMAINING AND RARE 3% ANNUAL 
INCREASES TENANT COMMITTING SIGNIFICANT CAPITAL TO SPACE



Lease Type Absolute-Net

Landlord Responsibility None

Year Built / Renovated 1971 / 2025

Building Area 4,500 SF

Land Area 20,908 SF
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$2,380,952 

5.25%

$125,000

PRICE

CAP 

NOI

241 S. Citrus Ave, Covina, CA 91723

INVESTMENT SUMMARY 

SUBJECT PROPERTY

ABSOLUTE‑NET LEASE WITH ZERO LANDLORD RESPONSIBILITIES
Corporate‑guaranteed absolute‑NNN lease—tenant is responsible for all operating costs, including taxes, insurance, 
and maintenance, with no structural obligations.

3% ANNUAL INCREASES
Contractual rent escalations create long‑term income stability and optional extensions support hold flexibility.

RENOVATED IN 2025 ON A PRIME AUTOMOTIVE SERVICE PAD
0.8 Mile From I-10 Freeway with 220,000 VPD

COVINA AUTO CORRIDOR LOCATION | HIGH SERVICE DEMAND
Positioned in a dense collision‑repair and service‑oriented submarket of Covina, CA with strong visibility and 
accessibility.

STRONG CONSUMER DEMO | ~176,500 RESIDENTS WITHIN 3‑MILES (2024)
Median household incomes ~ $108K+ within three miles indicate a resilient base for service demand.

COVINA–IRWINDALE MSA LEVERAGE | INLAND EMPIRE ECONOMIC STRENGTH
Situated in the highly active Inland Empire region, benefitting from diverse industries, growing population, and 
near‑term infrastructure investment.

INVESTMENT HIGHLIGHTS
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$2.75 B
REVENUE (2024)

650 +
STORES

Westmont, IL 
HEADQUATERS

38
STATES OF 
OPERATION

#3
FOUNDER-LED MSO 
NATIONWIDE

TENANT SUMMARY 

1999
FOUNDED

Crash Champions, established in 1999 in 
New Lenox, Illinois by founder and CEO Matt 
Ebert, specializes in collision repair, auto 
painting, and full-service post-accident care. 
With over 650 locations across 38 states 
as of mid‑2025, it ranks as the third-largest, 
founder-led multi-shop operator in the 
U.S.  In 2024, Crash Champions generated 
approximately $2.75 billion in revenue and 
is on track to reach $3 billion in 2025.  The 
company employs more than 11,000 team 
members and continues to expand via 
acquisitions and organic growth.  Backed 
by Clearlake Capital, with its 2022 merger 
of Service King, Crash Champions operates 
as a private equity-supported, independent 
operator focused on quality, consistency, and 
team-first culture.

11,000+
EMPLOYEES
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Tenant: Crash Champions, LLC a 
Illinois LLC

Guaranty: Crash Champions Holdings, 
LLC a Delaware LLC

Type of Ownership: Fee Simple

Lease Type: Absolute-Net

Landlord Responsibilities: None

Rent Commencement: January 1, 2024

Lease Expiration: May 31, 2036

Term Remaining: 10.75 Years

Increases: 3% Annually

Options: 1, 5 Years

SUBJECT PROPERTY

LEASE SUMMARY 

Year Annual Monthly

January 1, 2024 - December 31, 2024 $118,764 $9,897 

January 1, 2025 - December 31, 2025 $121,992 $10,166 

January 1, 2026 - December 31, 2026 $125,652 $10,471 

January 1, 2027 - December 31, 2027 $129,420 $10,785 

January 1, 2028 - December 31, 2028 $133,308 $11,109 

January 1, 2029 - December 31, 2029 $137,304 $11,442 

January 1, 2030 - December 31, 2030 $141,420 $11,785 

January 1, 2031 - December 31, 2031 $145,668 $12,139 

January 1, 2032 - December 31, 2032 $150,036 $12,503 

January 1, 2033 - December 31, 2033 $154,536 $12,878 

January 1, 2034 - December 31, 2034 $159,180 $13,265 

January 1, 2035 - December 31, 2035 $163,956 $13,663 

January 1, 2036 - May 31, 2036 $73,515 (5 Months of Rent) $14,073 
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Cedargrove ESCedargrove ES
563 students563 students

Emanate Health Inter-Emanate Health Inter-
Community HospitalCommunity Hospital

South Hills South Hills 
Country ClubCountry Club

Santa Fe Dam Santa Fe Dam 
Nature CenterNature Center

220,000 VPD10

EASTLAND CENTER

Via Verde Via Verde 
Country ClubCountry Club

101-BED HOSPITAL

210

10

10

COVINA SQUARE 
SHOPPING CENTER

507 students

West Covina HSWest Covina HS
1,811 students1,811 students

Hollencrest MSHollencrest MS
832 students832 students

Merced ESMerced ES
600 students600 students

Merlinda ESMerlinda ES
464 students464 students

PLAZA WEST COVINA

28,393 students

27,196 students

249,000 VPD210

CADENCE
TOWNHOMES

$725,000 AVERAGE PRICE

BLOSSOM
TOWNHOMES

$610,000 AVERAGE PRICE

VINTAGE WALK
TOWNHOMES

$600,000 AVERAGE PRICE

CITRUS WALK
TOWNHOMES

$650,000 AVERAGE PRICE

S. Citrus Ave.
22,113 VPD
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Step By StepStep By Step

OAK THREE WALK
SUBVISION

$625,000 AVERAGE PRICE

193-BED HOSPITAL

VINTAGE WALK
TOWNHOMES

$600,000 AVERAGE PRICE
BLOSSOM
TOWNHOMES

$610,000 AVERAGE PRICE

COVINA 
PHARMACY

ATWOOD -  
THE GALLERIES

APARTMENTS
$600,000 AVERAGE PRICE

S. Citrus Ave.
22,113 VPD

W. Badillo St.
23,957 VPD 6



S. Citrus Ave.
22,113 VPD

Covina District FieldCovina District Field

220,000 VPD10

TRADEWAY GLASS 
COMPANY

COVINA 
PHARMACY

CALIFORNIA 
LIFESTYLES 

REALTY

HELEN’S 
ANTIQUES

SALON SO 
ME

KELLY WARREN 
ATTORNEY AT LAW

OAK THREE WALK
SUBVISION

$625,000 AVERAGE PRICE

EASTLAND CENTER

W. Badillo St.
23,957 VPD

7



Page 18

Covina, California is a well-established suburban city 
within Los Angeles County and the broader Inland 
Empire metro area—recognized for its robust industrial 
economy, transportation infrastructure, and consumer 
resilience. With over 176,500 residents within a 
3‑mile radius and climbing, the demographic profile 
supports steady demand for automotive and collision 
services. The region benefits from proximity to major 
thoroughfares (I‑10, SR‑210), regional logistics hubs, and 
a diversified employment base spanning manufacturing, 
healthcare, education, and logistics.

The Inland Empire continues to experience 
above‑average economic and population growth 
relative to Southern California, driven by affordable 
land, logistics investments, and a growing workforce. 
Key employers include the Amazon fulfillment network, 
Kaiser Permanente, and local manufacturing and 
distribution centers. Furthermore, major infrastructure 
projects—including SR‑210 widening and multi-modal 
transit improvements—are expected to improve access 
and support continued commercial development.

The intersection of dense population, vehicular 
commuter base, regional logistics demand, and a 
mature auto‑service corridor positions Covina as a 
steady generator of collision repair volume and rent 
security.

COVINA, CA

DOWNTOWN COVINA, CA

422,534
POPULATION  
(5-MILE RADIUS)

I‑10, SR‑210
MAJOR TRAFFIC 
ARTERIES

INLAND EMPIRE MSA
$300B+
INLAND EMPIRE 
REGIONAL GDP

4.74M
POPULATION  
INLAND EMPIRE MSA

12.93M
POPULATION  
LOS ANGELES–LONG 
BEACH–ANAHEIM, CA

1B SQ FT
LOGISTICS SPACE IN MSA
INLAND EMPIRE 
LOGISTICS BASE

+7.3 %
EMPLOYMENT GROWTH 
(2020-2025)
OUTPACES LA ME TROS

MARKET SUMMARY 
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DEMOGRAPHIC SUMMARY 1 MILE: 3 MILE: 5 MILE:

       POPULATION 23,853 176,539 422,534

       AVG.  HOUSEHOLD INCOME $95,815 $108,333 $110,577 

CovinaLos Angeles

DOWNTOWN LOS ANGELES 24 MILES

REGIONAL MAP 
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The information contained in the following offering memorandum is proprietary and 
strictly confidential. It is intended to be reviewed only by the party receiving it from 
Marcus & Millichap and it should not be made available to any other person or entity 
without the written consent of Marcus & Millichap. By taking possession of and 
reviewing the information contained herein the recipient agrees to hold and treat all 
such information in the strictest confidence. The recipient further agrees that recipient 
will not photocopy or duplicate any part of the offering memorandum. If you have no 
interest in the Subject property at this time, please return this offering memorandum 
to Marcus & Millichap.

This offering memorandum has been prepared to provide summary, unverified financial 
and physical information to prospective purchasers, and to establish only a preliminary 
level of interest in the Subject property. The information contained herein is not a 
substitute for a thorough due diligence investigation. Marcus & Millichap has not made 
any investigation, and makes no warranty or representation with respect to the income 
or expenses for the Subject property, the future projected financial performance of the 
property, the size and square footage of the property and improvements, the presence 
or absence of contaminating substances, PCBs or asbestos, the compliance with local, 
state and federal regulations, the physical condition of the improvements thereon, or 
the financial condition or business prospects of any tenant, or any tenant’s plans or 
intentions to continue its occupancy of the Subject property. The information contained 
in this offering memorandum has been obtained from sources we believe to be  
reliable; however, Marcus & Millichap has not verified, and will not verify, any of the 
information contained herein, nor has Marcus & Millichap conducted any investigation 
regarding these matters and makes no warranty or representation whatsoever 
regarding the accuracy or completeness of the information provided. All potential 
buyers must take appropriate measures to verify all of the information set forth herein. 
Prospective buyers shall be responsible for their costs and expenses of investigating the 
Subject property.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONTACT THE 
MARCUS & MILLICHAP AGENT FOR MORE DETAILS.

CONFIDENTIALITY AGREEMENT NET LEASED DISCLAIMER

Marcus & Millichap hereby advises all prospective purchasers of Net Leased property as follows: The 
information contained in this marketing Brochure has been obtained from sources we believe to be reliable. 
However, Marcus & Millichap has not and will not verify any of this information, nor has Marcus & Millichap 
conducted any investigation regarding these matters. Marcus & Millichap makes no guarantee, warranty or 
representation whatsoever about the accuracy or completeness of any information provided. As the Buyer of 
a net leased property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness 
of all material information before completing any purchase. This Marketing Brochure is not a substitute for 
your thorough due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies 
any obligation to conduct a due diligence examination of this Property for Buyer. Any projections, opinions, 
assumptions or estimates used in this Marketing Brochure are for example only and do not represent the 
current or future performance of this property. The value of a net leased property to you depends on factors 
that should be evaluated by you and your tax, financial and legal advisors. Buyer and Buyer’s tax, financial, 
legal, and construction advisors should conduct a careful, independent investigation of any net leased 
property to determine to your satisfaction with the suitability of the property for your needs. 

Like all real estate investments, this investment carries significant risks. Buyer and Buyer’s legal and financial 
advisors must request and carefully review all legal and financial documents related to the property and 
tenant. While the tenant’s past performance at this or other locations is an important consideration, it is not 
a guarantee of future success. Similarly, the lease rate for some properties, including newly-constructed 
facilities or newly-acquired locations, may be set based on a tenant’s projected sales with little or no record 
of actual performance, or comparable rents for the area. Returns are not guaranteed; the tenant and any 
guarantors may fail to pay the lease rent or property taxes, or may fail to comply with other material terms of 
the lease; cash flow may be interrupted in part or in whole due to market, economic, environmental or other 
conditions. Regardless of tenant history and lease guarantees, Buyer is responsible for conducting his/her 
own investigation of all matters affecting the intrinsic value of the property and the value of any long-term 
lease, including the likelihood of locating a replacement tenant if the current tenant should default or abandon 
the property, and the lease terms that Buyer may be able to negotiate with a potential replacement tenant 
considering the location of the property, and Buyer’s legal ability to make alternate use of the property. By 
accepting this Marketing Brochure you agree to release Marcus & Millichap Real Estate Investment Services 
and hold it harmless from any kind of claim, cost, expense, or liability arising out of your investigation and/or 
purchase of this net leased property.

AMANDA BAZULTO
Director of Operations
P. 949-419-3225
E. amanda.bazulto@marcusmillichap.com

19800 MacArthur Boulevard, Suite 150
Irvine, California 92612 RYAN GOTTLIEB 

P: 949-633-1106
E: Ryan.Gottlieb@marcusmillichap.com
License TX 791419

Listing Agents:

PETER DELTONDO
Senior Managing Director
P. (949) 698‑2609
E. pdeltondo@marcusmillichap.com

ANDRE THOMPSON
Director, Investments
P. (949) 419-3217
E. athompson2@marcusmillichap.com

SHEILA ALIMADADIAN
First Vice President
P. (949) 419‑3265
E. salimadadian1@marcusmillichap.com

CHRIS ORENIC 
Associate  
P: (310) 697-9586 
E. chris.orenic@marcusmillichap.com

BROKER OF RECORD
Adam Lewis
P: (303) 328‑2000
E: adam.lewis@marcusmillichap.com 
Lic #: 6250302-PB00




